UP TO YOU 


@ The time for arguing 
whether we should have an 
organization is past. We 
must organize whether we 
want to or not, and the 
quicker the more benefit it 
will be to the trade in 
general. 


qwW. T. Hahn, prominent 
dealer at Lodi, Wis., ex- 
pressed the opinion of many 
thinkers in the trade when 
he penned the above lines. 


The time for action is in- 
deed at hand. 


Clip the coupon on page 
ourteen, this issue of The 
Feed Bag, answer all ques- 
tions, and mail your $5.00 
check to the Committee of 
Thirty today. 


q@ Your support is needed, 
and needed now. 
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FLOUR — Mixed Cars Our Specialty — FEED 


TD 1 


Grain Merchants and Elevator Operators 


Operating Elevators at Milwaukee, Winona, Minn., and Red Wing, Minn. 
Members of Leading Exchanges. 


PLANT. 
Elevator and Storage Capacity 2,500,000 Bushels 
Our prices are always in line 


Due to the fact that our operating expense is divided between our grain 
and malting departments 


Don’t fail to get in touch with us when again in the market 
We specialize in corn, oats, barley, poultry wheat. 


‘“We Ship What We Sell’’ 
Long Distance Phone Broadway 5600 ie: MILWAUKEE 


7) O 
100% Pure 
> _ 
Mr. Dealer: = 
BEFORE you place your order for Scratch 
Feed, Developer, Baby Chick Feed or Egg 
Mash--get our prices--we can save you money. 
> n 
o 
ad 
WRITE FOR SAMPLES 
FLOUR — Mixed Cars Our Specialty — FEED 
r KO GRAIN @& MALLING CO. 


| 
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Write for Our Liberal Dealers Proposition - ee 
The Quaker Oats 


peed S | a OS Yj YH Ly YH 
0 in BZ 
AIRY WZ Protein 
Qual N 4 
20% Wi wea 
Proteng@a LOA FF 
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Service 


@ Inquiry and general 
conditions point to con- 
tinued demand for mill 


feed during the next 
60 days. 


@ This is time of year 


when prompt shipment | 


is most important. 
Please place your or- 
ders for 


Pure Bran, 
Standard Bran, 
Middlings, 

Flour Middlings, 
Red Dog, 

Oil Meal 


Woodworth 
Company 


501-2-3 
Chamber of Commerce 
MINNEAPOLIS, MINN. 


whose facilities are un- 
excelled: for making 
immediate shipment. 


Chicago writes as follows: 


“‘We certainly appre- 
ciate your wire giving 
car number on bran. 
You fellows are de- 
mons for service. 
‘Much obliged.’’ 


BUY THE BEST 


ARCADY DAIRY FEED 


16% Protein 


“The Old Reliable 16% Feed” 
AND 
Full ities Arcady Wonder Feeds 


MADE BY 


ARCADY FARMS MILLING COMPANY | 
CHICAGO, ILL. 


SOLD BY ALL GOOD DEALERS 


It’s THE COD LIVER OIL 


(in the mash) 


THAT MAKES ’EM GROW 


ALES Chick Starter Mash is a money-maker for all 
dealers who handle it, because it satisfies their cus- 
tomers and is a big repeater. 
It’s Hales Chick Starter Mash season now and if you want 


your share of the profits to be made handling Hales Mash 
write at once for dealers proposition, prices and samples. 


Hales Chick Starter Mash contains Cod Liver Oil, the sun- 


light food. Cod Liver Oil supplies Vitamines A and D, 
eh which every poultry man knows 
a are necessary for ear!'y developement 


and greater resistance to the com- 
mon diseases. 


HALES MILLING Co. 


FIRST AVENUE VIADUCT AND LAKE ST. 


973. MILWAUKEE 


STARTER MASH } 


‘LU 
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April, 1926 


Number Four 


Here’s The Proot; Price Cutting 
Will Not Boom Business 


Actual Dealer Survey By Disinterested Accounting Firm 
Proves Fallacy Of ‘Short Profit, Quick Turnover” Idea 


By Harry J. Colman 


ECENTLY we- were employed 
R to make a business survey and 

study local conditions in a mid- 
dle west city. 

Our mission was to collect facts 
and supporting data from the books 
of the eight retail lumber yards who 
sold feed, lumber, and building sup- 
plies to that community. 

This survey was made to ascertain 
the actual condition of affairs as they 
existed in 1923, 1924, and 1925. 


Report is Accurate 


The identity of each firm was kept 
in strict confidence by giving each 
dealer a symbol known only to him 
so that he could check his own per- 
formance with the others, and a com- 
posite report was made of all the op- 
erations of all the yards. 

This report disclosed some very in- 
teresting insights into the way the 
dealers conduct their affairs and, to 
the best of our knowledge and belief, 
this report is the first of its kind ever 
compiled whose accuracy can not be 
questioned because the facts were 
taken from the books of each concern 
by outside disinterested parties, thus 
eliminating all guesswork and opin- 
ions, 

Average 4% Profit 

’ One of the most important revela- 
tions disclosed by this report was that 
the dealers were able to average only 
4% operating profit during 1925. All 
dealers enjoyed splendid volume, yet 
they were able to earn but 7.9% upon 
the amount of invested capital, and 
they accomplished a turnover of capi- 
tal employed of only 1.5 times. 

A return of less than eight per cent. 
on investment for a mercantile busi- 


Dealer B sold 
Dealer C sold 
Dealer D sold 
Dealer E sold 
Dealer F sold 
Dealer G sold 
Dealer H sold 


Total 


Price Cutting Doesn’t Pay 


1923 1924 1925 
“84% 8.6% 8.6% 
...- 13.6% 11.8% 13.6% 
13.6% 13.3% 
.... 30.6% 27.5% 26.1% 
3.9% 4.3% 4.8% 
| 11.4% 11.6% 
64% 6.5% 74% 
LOO 0% 100. % 100. % 


Note: It can readily be seen that no dealer achieved any phenomenal growth by 
adopting the “low margin, quick turnover’’ idea. 


ness can hardly be considered even a 
fair showing when the @xtraordinary 
risks that a merchant encounters are 
taken into consideration, Authori- 
ties are quoted as having recom- 
mended that a retail merchant should 
earn 15%. 
All Cut Prices 

We analyzed the local situation to 
learn the cause of this difficulty and 
our investigation clearly showed that 
while a reasonable and fair margin of 
gross profit was earned by all the 
dealers on certain merchandise, there 
was an apparent universal practice of 
cutting the price on other items and, 
in some cases, they were actually 
given away. Every firm showed a 
loss on these latter items. 

We questioned the dealers regard- 
ing this performance and found that 
the general policy prevalent was that 
these items were used as “leaders” to 
attract business and prices were cut 
on this material in order to stimu- 
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late trade. Two of the eight dealers’ 
statements showed that the profits 
were more than offset by the losses 
in the other departments which ex- 
plained why their final operating fig- 
ures were in the red. 

No Increase Business 

It has often been said that “cutting 
the price of feed and other staple pro- 
ducts does not stimulate business.” 
One dealer may take a particular sale 
from another on this basis, but we 
have never known of an_ instance 
where farmers ever bought more 
flour or feed because a dealer cut his 
price 3%. The actual saving to the 
farmer by a cut of this kind is so in- 
finitesimal in comparison to his total 
cost that he rightfully assumes an un- 
appreciative attitude. 

To prove by actual figures that mal- 
icious price cutting and socalled un- 
ethical and foolish competition among 
retailers DOES NOT stimulate busi- 
ness, we submit the study chart and 
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$600.00 Car Flour and Feed 
Now Ready For You 


Twenty-One Firms Represented Among Donors 
Read Complete Story About Plans On Page 15 


WENTY-ONE firms contribut- 

ed to the $600.00 mixed car of 

flour and feed which will be 

given away as an attendance prize to 

some retailer at the organization meet- 

ing of feed dealers of the Northwest 
to be held at Milwaukee, June 22. 

The largest single donation was 
made by the Brooks Milling Co., Min- 
neapolis, and consists of three tons of 
their Blue Ribbon dairy feed. Other 
donations include: 

Excelsior Milling Co., 827 Flour Ex- 
change, Minneapolis—one ton Camel 
Wheat Feed. 

Washburn-Crosby Co., Minneapolis 
—one ton mixture of Washburn-Cros- 
by feeds. 

Franke Grain Co., Milwaukee—one 
ton Flaxo screenings. 

Deutsch & Sickert Co., Milwaukee 

—one ton Crown flax screenings. 

King Midas Mill Co., Minneapolis 
—one ton including ten 49-lb. sacks 
King Midas flour, five 100-lb. sacks 
King Midas standard middlings, five 
100-Ib. sacks Clover Leaf pure wheat 
bran, five 100-Ib. sacks Snow Ball 
flour middlings. 

Minnesota Feed Co., 414 Flour Ex- 
change, Minneapolis—one ton dairy 
feed. 

Donahue-Stratton Co., 
—one ton Superior 
screenings. 

La Budde Feed & Grain Co., Mil- 
waukee—one ton Spence screenings. 


Stuhr-Seid] Co., Chamber of Com- 


Milwaukee 
ground flax 


Golden 


merce, Minneapolis—one ton ground 
barley. 


Minneapolis Milling Co., Minneap- 
olis—one ton including ten 49-lb. sacks 
Miss Minneapolis flour, five 100-Ib. 
sacks Nokomis bran, five 100-Ilb. sacks 
middlings, and five 100-Ib. 
sacks Miss Minneapolis pure wheat 
feed. 


Eagle Roller Mills Co., New Ulm, 
Minn.—one ton mixture of Eagle Rol- 
ler Mills feeds. 

Pillsbury Flour Mills Co., Minneap- 
olis—one ton mixture of Pillsbury 
flour and feed. 

E. S. Woodworth & Co., Minneap- 
olis—one ton of bran. 

Capital Flour Mills, Inc., mills at 
St. Paul and general offices 315 Corn 
Exchange, Minneapolis—one ton 
Queen Wheat Feed. 

Northrup-King Co., Minneapolis— 
one ton including one-half ton Ster- 
ling scratch feed and one-half ton 
Sterling egg mash. 

Russell-Miller Co., Minneapolis— 
two barrels Occident flour. 

Bergman Mill Feed, Inc., 616 Corn 
Exchange, Minneapolis—one-half ton 
linseed meal. 

Buyers Mutual Sales Co., Corn Ex- 
change, Minneapolis — one-half 
linseed meal. 

Archer-Daniels-Midland Co., Minne- 
apolis—one-half ton linseed meal. 

E. L. Phelps & Co. will receive the 
donations at its warehouse, Minneap- 
olis, and pack and ship the car as its 
contribution. 


ton 


the reader can draw his own conclu- 
sions. 
Results Not There 

Study the schedule carefully and 
try to find any dealer who achieved 
any phenomenal growth by adopting 
the “low margin, quick turnover” idea 
to increase his share of the business. 
some one has wisely said “when mer- 
chandising staple commodities such 
as flour and feed, it is well to remem- 
ber that there is going to be only so 
much sold in any community, whether 
it is at a fair profit or whether it is 
given away.” 

What does it profit a man to sell all 
the feed sold in his community if he 
loses his shirt? 

* * * 


We know all readers of The Feed 
Bag will be glad to have this oppor- 
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tunity to read another one of Harry 
Colman’s splendid business articles 
for feed dealers. Mr. Colman is a 
contributing editor of The Feed Bag 
and a member of the Executive Staff 
of Wolf & C Chicago, accountants 
and busines advisors. He is always 
glad to answer any business or ac- 
counting question for any reader of 
The Feed Bag. Send your inquiries 
to Harry J. Colman, c/o The Feed 
Bag, 86 Michigan Street, Milwaukee. 


FRANK M. ROSEKRANS, veteran 
member of the feed trade, has ac- 
quired the Bertley Co., feed jobbers, 
112 W. Adams street, Chicago, III. 
Mr. Rosekrans was formerly general 
manager of the Pratt Food Co., Ham- 
mond, Ind. 
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TONY GRUENFELDER, manager 
of the Minneapolis offices of the Cen- 
tury Milling Co., had his tonsils re- 
moved Friday, March 19. We saw 
Tony Thursday afternoon and he 
phoned the doctor and made the date 
for eight o’clock the next morning 
with much less concern than we know 
we display when we arrange a date 
with our best girl. 


JOE NEWSOME of the Newsome 
Feed & Grain Co. is Lloyd’s greatest 
American competitor. ‘“There’s only 
one thing I won’t take a chance on,” 
says Joe, “and that’s my golf. Take 
it back, I might do that, if you'll give 
me odds.” 


Prohibition has made gamblers of 
us all. BOB BEATTY of the North- 
western Miller never was a piker even 
in the temperance days before the 
Volstead act but we know he’ll swear 
to that. 


“SNOW” WOODWORTH of E. S. 
Woodworth & Co., one of the pioneer 
feed jobbers of America, is still going 
strong. He remembers the early days 
when he used to give twenty-four-day 
delivery on mixed cars instead of his 
now famous twenty-four-hour  ship- 
ments. “I started out in Wisconsin,” 
“Snow” says, “and still feel that Bad- 
ger dealers are always entitled to the 
best I have.” 


When you buy feed from Stuhr- 
Seidl you trade with S. N. OSGOOD. 
If FRANK SEIDL is the firm’s 
strong right hand Mr. Osgood is its 
powerful left. 


LUCIAN STRONG of the Strong- 
Scott Mfg. Co., Minneapolis, is one 
of the most progressive men in the 
mill machinery business. It’s men of 
his character who have made the 
Strong-Scott Mfg. Co. the successful 
firm it is today. 


“RUDY” OPSAL is a true sports- 
man of the Northwest and a loyal 
booster for the Minneapolis hockey 
team. He’d rather see the Minneapo- 
lis team win a close game at the local 
rink than sell a car of feed, but never- 
theless he never forgets to do his fair 
share of trading. 


Most feed men like fall because it 
usually marks the opening of active 
feed trading but I. S. JOSEPH looks 
forward to fall football games. 


Get More Business With Circulars! 


Read How It’s Done 


$5.00 Investment Helps Waukesha Dealer Make $900.00 Profit 


Direct Mail Advertising Plan For Feed Retailers -Explained 


toes and what. the market is cap- 

able of doing. Last fall when po- 
tatoes were worth $2.10 per hundred a 
Waukesha county feed dealer prepared 
a neat little postcard with a picture of 
a man, badly bent, carrying a sack of 
potatoes out of his cellar door. The 
wording on the card was something 
like this: 

Why carry your potatoes into the 
cellar and out again? We can pay you 
$2.10: per hundred, which is a mighty 
good price. Potatoes shrink, the 
price is way above the average for 
this time of the year, and we are load- 
ing several cars next Tuesday. 

Makes $900.00 Profit 

The card. was mailed to approxi- 
mately 350 farmers. On Tuesday the 
dealer shipped seven cars. You know 
what happened to the potato market. 
The price advanced rapidly and these 
seven cars showed the dealer a net 
profit of over $900.00. 

The case mentioned, of course, is 
outstanding and exceptional but it 
will give you an idea of what a circu- 
lar can do. The total cost of the post- 
cards could not have exceeded $5.00, 
including postage, and the possibility 
of making $900.00 profit on a $5.00 in- 
vestment, even occasionally, deserves 


ve know something about pota- 


recognition. We know of no small 
investment which can be made to pay 
bigger dividends than direct mail ad- 
vertising to your customers by means 
of attractive circulars. 

Circulars Build Business 

Another dealer opened a feed store 
in a small town in one of the lake 
shore counties where three or four 
dealers had either given up the busi- 
ness or had been forced into bank- 
ruptcy. The first six months sales 
averaged less than $37.00 per day. He 
too was about to give up the idea 
when a jobber friend urged him to 
give circulars a trial. 

With the help of this friend he cir- 
cularized the trade on an average of 
twice a month. The circulars were 
planned carefully and were attractive, 
but at the same time they were very 
inexpensive. He noticed a gradual 
increase in business. He is now one 
of the most successful retailers in 
Wisconsin and gives all the credit to 
the circular idea. 

Keep Mailing Lists 

Feed dealers, as a group, have been 
very backward in accepting the help 
manufacturers of the various products 
they handle are willing to give them. 
Only a few dealers, actual surveys 
have revealed, even keep an accurate 


and up-to-date list of the customers 
and prospective patrons in their com- 
munity. Keep good mailing lists and 
every time a saleman or mill says any- 
thing about circularizing your trade 
for you have a copy ready for him 
or them and see that the promise is 
fulfilled. 

When writing your own circulars 
there are three important things to 
be remembered. 


Not Hard to Write 

First—the art of writing. Every- 
body can’t write good copy, but if 
you will sit down and think your 
problem over carefully before you 
write a line you will be surprised how 
well you can do. Your circular must 
be as nearly alive as any dead thing 
can be. Sermons or psalms are not 
effective as advertisements. Use only 
short sentences—ordinary language— 
be definite—don’t claim too much— 
use words of action—condense—men- 
tion people if possible—above all, be 
conversational. 

Get Customers’ Viewpoint 

Second—never forget the customers’ 
viewpoint. Always have your custom- 
ers’ viewpoint in mind when preparing 
your circular, especially your regular 
customers. One regular customer is 
worth half dozen now and thens. Cus- 


Circulars Used By Wisconsin 


SONS 
@ 


The above attractive and inexpensive \circulars. were, produced with ‘the hel 
ood results by the Sussex (Wis.) Co-Operative Co., the Waldo (Wis.) Roller 
oint, Wis., and the Lomira (Wis.) Elevator Co. 


328, 


i 


of a Mimmeograph and used with 
ills, the Martin alf Feed Co., Mineral 


Dealers 
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tomers must be won and not warned. 
Say things truthfully, that you can 
prove if need be, and things that will 
appeal to your readers. 


Believe In Your Products 


Third—believe in the products you 
are trying to sell. You, first of all, 
must have faith in the products you 
are trying to sell. Get talking points 
from the maker, the jobber and the 
salesman. Know all about it, how it is 
made, how it compares—you can’t 
learn too much. Let your customers 
see that you are sold yourself and also 
tell them about the experience of 
others. If you don’t know anything 
about your product, whether it’s a ton 
of dairy ration or a radio receiving 
set, it’s always mighty hard to sell. 


A Profitable Investment 

Keep your eyes and ears open to 
receive suggestions that you can use 
in your advertising. Carefully pre- 
pared advertising, which carries a 
real message to your customers and 
prospective patrons, is not expensive. 
It is a necessary investment and one 
which pays big dividends. When a 
farmer brings in an exceptional load 
of seed or does anything else out of 
the ordinary, tell about it. Always as- 
sociate yourself or your firm name 
with the incident. It will please the 
farmer and help you. 

Where can we get the right kind of 
circulars. There are many firms who 
will prepare them for you, often at a 
very nominal charge, but you can pre- 
pare them yourself right in your own 
store. You can write the copy with- 
out difficulty if you give it only as 
much time and thought as you devote 
to an ordinary letter to a friend. Pic- 
tures can be traced from advertise- 
ments and illustrations in newspapers, 
magazines and circulars you receive 
from manufacturers. Cards or paper, 
to print the circulars on, may be pur- 
chased cheaply and -the printing, it- 
self, will take but a few minutes with 
the help of a good duplicating ma- 
chine of the Mimmeograph or Ditto 
type. 

The Feed Bag Will Help 

If you do not care to do the work 
yourself, or haven’t the time, The 
Feed Bag will be glad to help you. 
One Milwaukee jobber has been of- 
fering this service to the trade for 
Over a year, preparing very attractive 
cards, at an exceptionally nominal 
price. There are firms in every city, 
too, which specialize in doing this 
type of work. 

The Feed Bag has been considering 
offering service of this kind to its 
readers for several months. The ten- 
tative plan would provide that the 
dealer send us a list of the items and 
prices he wishes to feature. We would 
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McKercher Milling Co. Makes 


Splendid 


HE McKercher Milling 

Wisconsin Rapids, Wis., was es- 

tablished as the firm of McKer- 
cher & Rossier in 1914. It continued 
under the latter name until Jan. 1, 
1926, when Mr. Rossier retired and the 
firm was incorporated under the for- 
mer name. D. W. McKercher is pres- 
ident and manager. 


The firm has enjoyed both whole- 
sale and retail business from its in- 
ception. The jobbing end of the busi- 
ness was very small at first, but in 
1916 the firm started manufacturing 
Red Oak brand poultry and dairy 
feeds and pancake flours, and Since 
then the wholesale business has been 
greatly increased. 

Mr. McKercher says there never 
has been any conflict between his 
wholesale and retail business, “I have 
always wholesaled at wholesale prices 
and retailed at retail prices,” he ex- 
plains. 

The McKercher Milling Co. has 
a good reputation for making and sel- 
ling quality merchandise. In addi- 


Progress 


Wisconsin Rapids Plant 


tion to handling feeds, the firm does 
a flour jobbing business among 
grocers and bakers in its territory. 
The warehouse has a capacity of 60 
cars and a large stock of all feeds and 
flour is maintained at all times. 

The mill is equipped with the latest 
machinery, and Mr. McKercher is es- 
pecially proud of the fact that he has 
always kept his plant modern in every 
respect. He has added to the build- 
ings at four different times. Last 
year three bins were added to the ele- 
vator and a large new warehouse was 
erected. 


then prepare and illustrate the circu- 
lar and send the completed job to the 
dealer within twenty-four hours after 
receipt of order. The Feed Bag would 
not plan to make any money doing 
this work and the charge would be at 
cost. 

Write and tell us if you would care 
to use a service of this kind if it is 
offered by The Feed Bag. In the mean- 
time, we will be glad to help you pre- 


‘pare trial circulars and place you in 


touch with firms who do this work 
for a reasonable charge. Address 
your letters to The Feed Bag, 86 
Michigan street, Milwaukee. 


F. J. PHELAN CO. 


418 Chamber of Commerce 


MILWAUKEE, 
WIS. 


“Grain Futures” 


Special Attention to Hedges 
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CHAS. A. KRAUSE, president of 
the Chas. A. Krause Milling Co., Mil- 
waukee, has returned from a vacation 
trip to California. 


JAMES T. MALON, associated 
with the La Budde Feed & Grain Co., 
is the oldest of the active members 
of the Milwaukee Chamber of Com- 
merce. Mr. Malon became a member 
of the Chamber in 1882, 44 years ago, 
and prior to his entry had worked for 
his father’s firm for about six years. 
He has therefore been working in the 
grain trade at Milwaukee for more 
than 50 years. He started at the age 
of 15. 


TWINE NEEDLES 


If it’s a BAG. We have It. 
Should You Have a Surplus, 
want it’’ 


Fredman Bag Co. 


Established 1889 


36 Years Honest Service 


MILWAUKEE, 
WISCONSIN 


| 
| | 
| 


ARE YOU Names of all who have paid a tentative as- 
LISTED sessment of $5.00 toward the first year’s dues 

in the new retail feed dealers’ association to 
be organized at Milwaukee, June 22, are listed on another 
page of this issue of The Feed Bag. Is your firm repre- 
sented? 


If it isn’t, it should be. The $5.00 involved is not a large 
amount but the Committee of Thirty believes that advance 
payment of this sum will insure a good attendance at the 
meeting through the encouragement the fact that some 
have paid will give to other dealers as well as the greater 
interest we always have when some of our money is in- 
vested in any project. 


We are printing a handy coupon in this issue of The 
Feed Bag and if you have not already paid your $5.00 we 
ask that you clip this coupon immediately and mail it 
with your check to the Committee of Thirty, c/o The Feed 
Bag, 86 Michigan Street, Milwaukee. Don’t hold-back any 
longer. Your support as attested by the payment of this 
$5.00 may encourage ten other dealers to join and their 
support one-hundred more. In other words, we need your 
help. Send your check, today. 


All checks received in this way are being deposited in 
a special Committee of Thirty account at the First Wis- 
consin National Bank, Milwaukee, where the total sum 
will be held intact until the organization has been formed 
and the proper officers elected at the Milwaukee meeting. 
Accurate record of all feed dealers’ association funds is 
being kept personally by David K. Steenbergh, managing 
editor of The Feed Bag and secretary-treasurer of the 
Committee of Thirty. 


ABOUT A twenty ton mixed car of flour and feed, 
THAT CAR worth more than $600.00, has been secured 

through the efforts of The Feed Bag and 
will be given away, absolutely free, as an attendance prize 
to some one paid member of the new retail feed dealers’ 
association to be organized at Milwaukee, June 22. Names 
of all retail dealers who have paid their $5.00 tentative 
first year’s dues to the Committee of Thirty will be placed 
in a container and the winner of the car will then be deter- 
mined by drawing. 

E. L. Phelps & Co. of Minneapolis has volunteered to 
receive the various donations at its warehouse and to take 
entire charge of packing and shipping the car. There wili 
be more than one-hundred different kinds of flour and feed 
in the car and consequently the task of packing and ship- 
ping is one of no small consequence. Rudolph Opsal of 
the Phelps organization is planning to personally super- 
vise the work. 


Jobbers and mills who have contributed to the car in- 
clude: Brooks Milling Co., Washburn Crosby Co., Minne- 
sota Feed Co., Pillsbury Flour Mills Co., Excelsior Mil- 
ling Co., Stuhr-Seidl Co., King Midas Mill Co., Bergman 
Mill Feed, Inc., Buyers Mutual Sales Co., Archer-Daniels- 
Midland Co., Minneapolis Milling Co., E. S. Woodworth 
& Co., Capital Flour Mills, Inc., Northrup-King Co., Rus- 
sell-Miller Milling Co., all of Minneapolis; Franke Grain 
Co., Deutsch & Sickert Co., Donahue-Stratton Co., La 
Budde Feed & Grain Co., all of Milwaukee; and Eagle 
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Roller Mills Co., New Ulm, Minn. 

The Feed Bag herewith wishes to again express its ap- 
preciation for these gifts to the firms and individuals con- 
cerned and to assure them that their interest in the wel- 
fare of the prospective association, thus expressed, will 
be remembered by the dealers who will comprise the 
organization. We are all working together for the ad- 
vancement of the flour and feed trade. 


INFORMAL Anybody who spends more than 
GOODFELLOWSHIP . just a few hours visiting jobbers 

at Minneapolis cannot help but 
be impressed with the way they work together, unself- 
ishly helping one another, in the belief that the group is 
served when all units comprising it are doing as well as 
possible. 

This spirit of informal goodfellowship is all the more 
noticeable at Minneapolis because it is lacking in so many 
other markets. In some markets the jobbers’ attitude is 
one of self interest rather than cooperation. When one 
jobber is “stuck” he doesn’t warn the other but secretly 
hopes his competitors will be “stuck” too. j 

In Minneapolis, the opposite is the case. The jobbers 
exchange information in an informal way to their mutual 
advantage and when one jobber is “stuck” he warns the 
others and they in turn usually do all they can to help 
him even-up. 

Retail dealers of the Northwest will be interested in 
this little story about the Minneapolis jobbers. The spirit 
of informal goodfellowship and friendly cooperation they 
display ig just what we are trying to achieve through the 
new retail dealers organization to be formed at Milwaukee, 
June 22. 


USE 
THE MAILS 


An interesting article telling how direct 
mail advertising, with illustrated circu- 
lars giving quotations, etc., has helped 
retail feed dealers who have given it a trial is published in 
this issue of The Feed Bag . We urge all our readers to 
give this article serious consideration. 


At least one of the examples ‘cited might be classed as 
unusual in the extremely good results obtained but the 
illustration is a true one and it is not improbable that the 
same ysesult could be duplicated. We do not believe there 
is a single retail feed dealer in the Central Northwest 
whose business could not be benefited through the proper 
use of circulars. 

Like all advertising, however, best results, if any, cannot 
be expected from one trial. A progressive dealer should 
circularize his customers and prospective patrons at least 
once and better twice each month. Continual thought 
and planning, too, is just as necessary as repetition. 

Other feature articles in this issue of The Feed Bag 
include the first costs and returns chart and accompanying 
explanation by W. F. Schaphorst, another excellent price 
cutting article by our old friend Harry J. Colman, further 
announcements concerning the retail dealers’ meeting to 
be held at Milwaukee, June 22, and a story about recent 
activities of the Ancient & Honorable Order of Sauerkraut 
Fressers. 
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COMMENT 
; 


Grafton, Wis., Millers Make 
New Health Flour 


ROEHNKE Bros. Milling 
at Grafton, Wis., is one of 
the pioneer flour and feed 

concerns in the Badger state. 
The company enjoys a splendid 
grist mill business and also man- 
ufactures rye flour and a special 
whole-wheat health flour. The 
company has only recently start- 
ed pushing this health flour, but 
it already has a good distribu- 


tion throughout the state. on 


The mill has been in operation 24 
hours every day for the last 15 years. 
The mill has plenty of waterpower 
and sells its excess electricity to the 
T. M. E. R. & L. Co. Kroehnke 
Bros. Milling Co. enjoys a good repu- 
tation among the farmers in the 


neighborhood of Grafton and through- 
out the entire milling and feed trade. 

PHILIP ORTH, Sr., president of 
Philip Orth Co., Milwaukee flour job- 
bers, celebrated his eighty-fifth birth- 
day anniversary on March 17. 


$33,000 in a year. 


DRIED BUTTERMILK 


Direct from 18 plants 
FEED FORMULAS 


FEED SYSTEM ENGINEERS 


Two days of our inspection service and $8,000 
spent on plant changes, has saved one client 


PLANT CONSTRUCTION—EQUIPMENT— INSPECTION 


S. T. EDWARDS & CO. 


110 S. Dearborn St., Chicago 


now. 


LINSEED MEAL 


We want to quote every carload buyer of 
Linseed Meal in the territory served by 
Minneapolis and Superior Mills. 
ways have Oil Meal to offer. Send us a 
post card today and we will wire quota- 
tions tomorrow. If you don’t know us, look 
us up. We have meal for quick shipment 


STUHR-SEIDL COMPANY 


Chamber of Commerce 


We make—SPENCE FLAX SCREENINGS—LaBudde Sells 


We al- 


MINNEAPOLIS 
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Minneapolis Feeds 


Prepared by the Minneapolis branch office. 
Hay, Feed and Seed Division, Bureau 
of Agricultural E s 


Minneapolis, Minn., (April 2)—The 
month of March passed out without 
developing any squeeze in the mill 
feed market. This was contrary to 
the opinion of some of the jobbers, as 
mills for the most part were some- 
what backward in making applications 
on March bookings. Although stocks 
of wheat mill feeds in dealers’ hands 
are reported as fair to light, still there 


_ is no inclination shown on the part of 


the trade to purchase ahead and fresh 
inquiry now is light. 

Very few transactions in mill feeds 
of important size have been consum- 
mated recently and both the consum- 
ing and speculative trade are inclined 
to go slow on making future commit- 
ments in spite of the fact that many 
bullish factors are pointed out which 
are apt to influence the situation dur- 
ing the next two weeks. Important 
among these are small reserve stocks, 
delayed spring, light production, and 
small importations of Canadian feed. 

However, business for the most part 
remains dull and buyers’ interest has 
been a hard thing to arouse. Already 
the trade is pointing to the wonderful 
prospects for winter wheat which is 
apt to bring low quotations out of the 
southwest as soon as the southwest- 
ern mills begin making new flour 
bookings. 

An important recent development 
has been a sale of pure bran for 
season shipment to an eastern market 
on a basis of $19.50, Minneapolis, lake 
and rail shipment. 

Linseed meal has turned quite tight 
again with prices sharply advanced. 
However, at the advance fresh busi- 
ness has been light and trade is slow 
to follow. With production light and 
mills behind on deliveries it was dif- 
ficult to advance quotations. Jobbers 
generally expect a downward reac- 
tion during April; in fact, re-sellers at 
the present time are offering April 
shipment meal at $2.00 per ton under 
mills’ spot price. 

Today, April 2, the following quota- 
tions prevail at Minneapolis: Standard 
bran, $22.75; pure bran, $23.50; stand- 
ard middlings, $22.50; flour mid- 
dlings, $25.00 to $26.00; red dog, 
$29.00 to $32.00; linseed meal, $47.50. 


P. H. SPROAT is head of the P. H. 
Sproat Co., Decatur, IIl., flour, feed, 
and produce jobbers, which was re- 
cently incorporated with a capitaliza- 
tion of $75,000. 
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Will It Pay ‘To Buy New Machinery? 


Chart Makes Answer Easy 
Read This Interesting. Article On First Costs And Returns; 
Here’s Help For Dealers Who Would Buy Grinders or Mixers 


By. W. F. Schaphorst 


Professional. Mechanical Engineer, New Jersey 


HIS chart quickly tells you 
what your annual profits are. 
Most of us very commonly un- 
derestimate the money earning value 
of equipment. Thus, for example, if 
you spend $300 for a certain machine 
and if it earns “only” $5.00 per month 
for you, that amount probably does not 
look like very much to you. Yet, it 
is 20 per cent interest per year on the 
first cost. Twenty per cent is a high 
rate, usually. 
Chart Easy To Use 

To use the chart is very simple. 
Merely run a straight line through the 
Earning per Month, Column A, and 
the First Cost, Column B, and the in- 
tersection with Column C gives the 
Interest per Year. Nothing could be 
easier. 

Thus, choosing the example stated 
above, if the earning per month is $5 
and the first cost is $300, the dotted 
line drawn through the $5 Column A, 
and the $300, Column B, intersects the 
20 per cent mark in Column C. There- 
fore the annual interest earned by the 
$300 is 20 per cent. 

What Machinery Earns 
The chart will also be found useful 


for determining the amount of returns 


per month that should be expected 
from a given machine of known cost. 

For example, if you know that a 
machine will cost $300 and you want 
to make at least 20 per cent, run a 
straight line through the two known 
values, $300 and 20 per cent, and the 
intersection with Column A gives the 
answer as $5 per month. 

Real Help in Buying 

Or, the chart may be used for deter- 
mining the limiting amount of money 
you can spend for a given machine, 
knowing the income per month that 
you can get out of it and knowing the 
interest rate per year that you want. 

In other words, if you know the 
values in any two columns you can 


immediately determine the third by. 


running a straight line through the 
two known points. Nothing could be 
simpler. 
Meets All Problems 
The range of the chart, as will be 
noted, is great enough to take care of 


Save This Chart 
+$1 
s00% 
f 
+¢3 + $20 + 200% 
+$4 < 
at 
| $ 
2 2900 5 
3 
+ $30 = 
{0, x 
+ $40 3 
+$50 
3 
+ | ley 7] 
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most problems—the earnings per 
month ranging all the way from $1 to 
$100. The first costs, Column B, 
range all the way from $10 to $10,000. 
And the interest rates, vary all the 
way from 1 per cent to 1000 per cent, 
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Column C, 

This chart is also usable for figures 
larger than those shown in the chart. 
For example, if the earning per month 
is $500 and the first cost $30,000, the 
same dotted line would be drawn 
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across giving the result as 20 per cent 
interest per year. In other words, 
when you add two ciphers to any fig- 
ure in Column A, you must also add 
two ciphers to any figure in Column 
B. If you add 3 ciphers in A, also add 
three ciphers in B. In other words, 
always add as many ciphers in A as 
in B. 

The Feed Bag is proud to be able 
to present this article and accom- 
panying chart. We do not believe any- 
thing as simple or helpful has been 
offered to the trade, through any mag- 
azine, in the history of feed trade busi- 
ness paper publishing. 

The article is easily read and fol- 
lowed and presents some mighty val- 


uable information. If you are figur- 
ing on adding any new machine, the 
chart will show you exactly where 
you stand, how much money you can 
spend and just what return it will 
bring. 

Tear out this page, using care so 
as not to destroy the chart, and keep 
for future reference. You may want it 
badly some day. The chart is the in- 
vention of W. F. Schaphorst, profes- 
sional mechanical engineer of Newark, 
N. J., and is fully protected by copy- 
right. It may not be reprinted with- 
out his express permission. 


DANIEL LEMKE has purchased 
the Gillett Flour Mills at Gillett, Wis. 


HEIL Donte for Coal 


and Feed Delivery 


You will find that Heil Dumps cut down coal and feed 


delivery costs. 


Heil Bodies are designed to suit your line 


of work. Heil Hoists lift the heaviest loads and dump 
them in 15 seconds. Made for all makes of motor 
trucks. Why not mount Heil Dumps on the trucks 


you now have in service? 


Catalog 140 will give you illustrated information on the 
complete Heil line. Write for prices and specifications. 
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. wHe HEIL co. 


1345 Montana Ave. 
Milwaukee, Wis. 


FORD DUMPS 


A popular unit for 1 to 2 ton loads. 
Body has 60 cu. ft. capacity. Fitted 

agging hooks. uipped wi ei 
Hand Hoist. Ask for Bulletin 150. 


W. A. Hottensen Heads 
Milwaukee Exchange 


W. A. Hottensen, president of the 
W. M. Bell company, grain merchants, 
was clected president of the Milwau- 
kee Chamber of Commerce, Monday, 
April 5. 

Other officers for the ensuing year 
are: First vice president, G. W. Kruse; 
second vice president, A. L. John- 
stone; secretary and treasurer, H. A. 
Plumb. 

L. J. Keefe, John V. Lauer and 
George D. Weschler were elected 
members of the board of directors. 
C. A. Houlton, M. H. Kleser and F. 
J. Phelan were elected to the board of 
arbitration. Thomas M. Corcoran, 
S. G. Courteen and H. H. Peterson 
were elected to the hoard of appeals. 


NEW GRIST MILLS 
New feed mills have recently been 
purchased by Eckert & Vetter, New 
Ulm, Minn., and E. T. Bemis, Austin, 
Minn. 


FRED DYSON, JR., of the Fred 
Eckhart Co., Viroqua, Wis., was a 
visitor at Milwaukee March 27. The 
company’s buildings were slightly 
damaged by fire shortly before Mr. 
Dyson was in Milwaukee. 


The 


Hadden Grain Co. 


300 MITCHELL BUILDING 


4 4 YEARS IN THE 
GRAIN TRADE 
at MILWAUKEE 


ORDERS FOR FUTURE 
DELIVERY SOLICITED 


Phone Broadway 642 


Established 1880 


PAINE, WEBBER 
& COMPANY 


Members 
NEW YORK STOCK 
EXCHANGE 
CHICAGO STOCK 
EX GE 
BOSTON STOCK 
EXCHANG 
DETROIT STOCK 
EXCHANGE 
NEW YORK COTTON 
EXCHANGE 


CHICAGO BOARD 
OF TRADE 
94-100 MICHIGAN ST. 
Telephone Broadway 5780 
MILWAUKEE 


E. J. Furlong, Resident Partner 
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FEED QUOTATIONS 


Pure spring wheat 50 
Standard Durum wheat bran.............-- 4.75 
Pure Durum wheat bran.............eeeeee 5.75 
Standard Spring wheat middlings.......... $25.25 
Pure Spring wheat middlings.............. $25.50 
Standard Durum wheat middlings 5. 


Standard Durum flour middlings........... 7. 

Standard spring wheat midlings.. .00 
Standard rye middlings.. - $22.00 
Standard rye lowgrade.. 
Standard hominy feed..... 
Standard cornfeed meal 


Gluten feed (f. 0. b. Chicago)............. $46.50 
34% pure old process $50.50 
43% pure cottonseed meal...............06- $37.25 


(Prices quoted above are on a per ton basis 
for shipment in 100 lb. sacks, carlots. The 
prices are in conformity with the market close 
on Monday, April 5, and are quoted according 
to the Milwaukee- Chicago rate basis.) 


MILL FEEDS Jobbers report that 

the demand for mill 
feeds has been slow although the 
market is picking up, and with roads 
in better shape more feed should be 
sold. Supplies just about equal the de- 
mand and it is reported mighty hard 
to get the market for spot cars. Mill 
feeds as well as corn usually advance 
during the month of April and it is 
expected that’ stronger prices will pre- 
vail this month. 


FLOUR The country dealers were 

in the market for small lots 
of flour throughout the past month 
but there was little confidence in the 
market generally and mills report that 
shipping directions were hard to get. 
Practically all new business was 
booked on a prompt shipment basis. 
Recent statistical reports reveal that 
consumption of flour has declined ap- 
proximately 22 per cent since 1920, 
and the trade is now generally inter- 
ested in discovering some way to pre- 
vent further decline and stimulate use 
of flour. 


WHEAT Cash wheat in the Mil- 

waukee and Chicago mar- 
kets for the number two hard winter 
had a price range of $1.62 to $1.73 per 
bushel. The market was strong during 
the first half of March with prices 
advancing from $1.63 to $1.73, but 
about the middle of the month, prices 
turned weak and the gain of 10 cents 
per bushel was lost by the end of the 
month. Foreign demand slow with 
very little export business reported. 
Visible supply April 1, this year 
32,044,000 bushels as compared with 
57,434,000 a year ago. 


CORN Cash corn prices during 

March worked a shade lower 
with the three yellow corn values 
ranging in price from 70 to 78 cents 
per bushel in the Milwaukee and Chi- 
cago markets. Any decline in hog 
prices is quickly reflected in the cash 
corn values. 


RYE Cash rye prices during the 

month of March show a gain 
of about one to two cents per bushel. 
During the month the cash market ex- 
perienced some sharp fluctuations— 
number two rye selling from 81 to 89 
cents in the Milwaukee and Chicago 
markets. There was some export 
business reported by shippers but 
nothing large in volume. The visible 
supply of rye this year on April 1, is 
13,473,000 bushels as compared with 
19,878,000 last year. 


OATS Cash oats prices in March 

show very little range in 
price. The three white oats sold in 
the Milwaukee and Chicago markets 
from 39 to 42 cents. The country of- 
ferings were very light with receipts 
in the terminal markets running below 
normal for March. Elevators and 
shippers report a good business in 
oats during March. Cereal mills were 
good buyers of milling oats during 
the month. 


BARLEY Cash barley prices held 

steady during March with 
the better quality malting barley sel- 
ling from 70 to 75 cents. Feed barley 
discounted from three to ten cents. 
Wisconsin grown barley in good de- 
mand and commanding top prices in 
the markets. 


COAL Practically all coal dealers 

_are now offering anthracite 
mined since the close of the recent 
strike. Prices are firm and unchanged. 
The end of the strike had little effect 
on prices except with respect to coke. 
Coke prices are now considerably 
lower than they were. 


SEEDS Seeds are moving in con- 

siderable volume at present 
and prices are slightly higher than 
they were a month ago. Seed corn 
is scarce and selling at a premium. 
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LINSEED MEAL The _ situation 

with respect to 
linseed meal has been very peculiar. 
Demand is good and supplies limited. 
Recent declines were due to more or 
less artificial stimulation but prices 
are now very strong and may go 


higher as the crushing season is about . 


over. 


COTTONSEED MEAL Cottonseed 

meal quo- 
tations are holding firm due to the 
fact that production has fallen off. 43 
per cent meal is worth from $36.50 to 
$38.00 with off-color meal selling 
much lower. 


HAY Stocks of hay of the.terminal 

Hay markets are reported to 
be pretty well cleaned-up and higher 
prices are looked for. Quotations are 
firm and unchanged. 


CARL MILLER has purchased the 
Lumber and feed business of Harry 
Hurst at North Prairie, Wis. 


WILLIAM J. POST, Darling’s 
man, was a recent visitor at the offices 


-of the La Budde Feed & Grain Co., 


Milwaukee, state distributors. Mr. 
Post reported that Darling’s fertil- 
izer business in Wisconsin had in- 
creased 80 per cent during the past 
year. 


A. J. SCHEURS, until recently 
manager of the Co-operative Ex- 
change at Cedar Grove, Wis., has or- 
ganized the Concrete Products Co. at 
Sheboygan, Wis., to manufacture con- 
crete blocks and bricks. The Con- 
crete Products Co. is now erecting a 
factory building and expects to be 
able to begin operations in the near 
future. The feed trade loses a mighty 
good man in Mr. Scheurs. 


WALTER MANN, popular repre- 
sentative of the Minneapolis Milling 
Co., was a visitor at the office of The 
Feed Bag last week. Mr. Mann has 
the ambition to make Miss Minneapo- 
lis flour better known in Wisconsin 
than it is in Minnesota. He makes 
his headquarters at Oconto and has 
two men working under him. Lou 
Gantter, formerly a feed dealer at 
Kaukauna, Wis., is one of them. 
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FEED 


FREE 


: You may win this $600.00 mixed 


car of flour and feed. All arrangements 
have been made and it is now ready for ship- 
ment to some paid member of the retail feed 
= dealers’ association to be formed at Mil- 
waukee, June 22. 


DONORS 
Bergman Mill Feed, Tac. A chance to win this valuable car costs you nothing. 
Buyers Mutual Saies Co. Just fill out the coupon on this page and send it to 
Deutsch & Sickert Co. the Committee of Thirty, c/o The Feed Bag, 86 
Extclsor Milling Co. Michigan Street, Milwaukee, with your $5.00 check 
King Midas Mill Co. for first year’s dues in the new association. 


LaBudde Feed & Grain Co. 
Minneapolis Milling Co. 


Northrup: King Co.” The feed dealers need an association. Here’s their 
1 Pillsbury Flour Co. chance to get one and your chance to help. Five 
usseli- ilicr oO. . . . 
| Stuhr-Seidl Co. dollars is not much but it will be. the. best like invest- 
Washburn-Crosby Co. 
E. S. Woodworth & Co. ment you ever made. Mail your check, TODAY! 


CLIP THIS COUPON, NOW! 


Do you favor aone or two day meeting? 


What do you think the main objects of the association should be? 


Answer these questions carefully, clip coupon, and mail, with your $5.00 check for 
first year’s dues in the new association, to the Committee of Thirty, c/o The Feed 
Bag, 86 Michigan street, Milwaukee. 


Dealer’s Name 


Address 
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Retailers Eager For Organization 


Boost Milwaukee Meeting 


Many Dealers Send Checks For Dues To Committee of Thirty 
Two-Day Convention Is Suggested; Enthusiastic Letters: Quoted 


By David K. Steenbergh 


EALERS from every section of 
D the Northwest are included in 


the list of those who have al- 
ready paid $5.00 tentative dues in the 
new retail feed dealers’ association 
which will be organized at the Mil- 
waukee meeting, Tuesday, June 22. 

Many other dealers have forwarded 
their endorsement of the project to 
the Committee of Thirty, c/o The 
Feed Bag, 86 Michigan street, Mil- 
waukee, writing that they will be 
among those present at Milwaukee, 
June 22, and that they will pay their 
dues at that time. 

Reasons for Collections 

It is perfectly agreeable to The 
Feed Bag and to all members of the 
Committee of Thirty to have dealers 
wait until the meeting to make any 
payment of dues. The purpose of col- 
lecting the money in advance is due 
to the generally accepted opinion that 
people are always more interested in 
any project in which they have made 
a financial investment and we certain- 
ly want every dealer to be intensely 
interested in this proposed retailers’ 
association. 

The men who comprise the Com- 
mittee of Thirty include some of the 
most progressive and representative 
dealers in the Central Northwest. 
They are lending their names and ac- 
tive support to the project because 
they believe that a retail dealers’ or- 
ganization is an imperative need in 
this section of the country. The 
money collected is all being deposited 
in a Committee of Thirty account at 
the First Wisconsin National Bank 
and the fund will be kept intact there 
until it can be turned over to the 
proper association officials after the 
meeting, June 22.’ 

Two-Day Meeting Wanted . 

A large number of dealers have 
written suggesting that the meeting 
be a two-day instead of a one-day af- 
fair. There are many points in favor 
of continuing the meeting for two 
days as the .work of: forming an or- 
ganization is a big task and it will 
surely take considerable time to com- 
plete the project. 

The Feed Bag planned to present 
the program for the meeting in this 
issue but due to these suggestions that 


the meeting be continued for two 
days it was decided to postpone an- 
nouncement of the program until the 
May issue in order to get the senti- 
ment of the dealers. If the majority 
of dealers seem to want a_ two-day 
session we will make arrangements 


The time is past for 
arguing whether we 
should have an organ- 
ization. We must or- 
ganize whether we 
want to or not, and the: 
quicker the more bene- 
fit it will be to the 
trade in general. 


—W. T. Hahn 


accordingly, otherwise we will pre- 
pare for only one day as originally 
intended. 


Clip and Use Coupon 

On the opposite page you will find 
a coupon arranged so that it may be 
conveniently clipped from the paper. 
Use this coupon when you send your 
$5.00 check for tentative first year’s 
dues in the new association and be 
sure to answer the question: “Do you 
favor a one or two day meeting?” 
This is important. 

If you have already paid your dues 
or do not wish to make any payment 
until the day of the meeting send in 
the coupon answering the question 
concerning the length of the meeting 
anyway. The Committee of Thirty 
wishes to conform to the wishes of 
the majority in planning this meeting 
and in order that we may know your 
opinion it is absolutely necessary that 
you return the coupon, with all ques- 
tions answered, to the Committee of 
Thirty, c/o The Feed Bag, 86 Michi- 
gan street, Milwaukee. 

Joe Free, progressive dealer at Col- 
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umbus, Wis., who has been a hard 
worker for the dealer association pro- 
ject from its very inception, writes 
that he is well pleased with plans for 
the organization and makes the fol- 
lowing suggestions: 

“First: I think it would be advisa- 
ble for the Committee of Thirty to 
meet in May, prior to the meeting 
June 22; to arrange a program for the 
meeting, frame-up a constitution, pro- 
vide for a hall and attend other neces- 
sary details. 

“Second:: Request. that above sug- 
gestion be referred to members of 
Committee of Thirty and -meeting 
called if sentiment is sufficiently fa- 
vorable. 

“Third: The columns of The Feed 
Bag should be opened to the dealers 
for frank discussion of what they be- 
lieve should be the main objects of 
the association. 

“Fourth: Inquiry of all members 
through the next issue of The Feed 
Bag as to their wishes concerning the 
length of time to be given the. first 


.convention, one or two days. 


“We've got to speed up, Mr. Steen- 
bergh,” Joe concludes. “The work is 
great! The time is short! Laborers 
are few!” 


His Ideas Are Good 

The idea of holding a prior meeting 
of the members of the Committee of 
Thirty is a good one and the proposal 
is now being submitted to each mem- 
ber of the committee through the 
mail. The columns of The Feed Bag 
are always open to its readers and dis- 
cussion of the aims and objects of the 
new association is particularly invited 
at this time. We are asking your 
opinions about aims and objects as 
well as whether you desire the con- 
vention to continue one or two days 
in a coupon on another page of this 
issue of The Feed Bag. Be sure to 
clip and use this coupon. 

Other comment received from in- 
terested dealers follows: 

“Glad to see the dealers getting or- 
ganized again,”—William Frank, Jef- 
ferson (Wis.) Flour & Feed Mill. 

“Hope organization is successful. It 
is badly needed.”—O. W. Timm, J. H. 
Timm Co., Plymouth, Wis. 

“Keep it a strictly retailers organi- 
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zation.”—Frank. Melcher, Melcher & 
Illig, Juneau, Wis. 

“Like your paper fine. An associa- 
tion is needed.”—K. L. Burns, Globe 
Milling Co., Watertown, Wis. 

“Good speed to you!’—Knowles 
(Wis.) Produce & Trading Co. 

“We believe this $5.00 payment will 
be a money-making investment.”— 
Producers & Consumers Co., Genoa 
City, Wis. 

“Enclosed please find check for 
$5.00. A good move. Keep the ball 
rolling.”—George A. Schlegel, Athens 
(Wis.) Co-Operative Co. 

Arguing Time Past 

“Will be glad to do anything in 
my power to make the organization a 
success. I believe the time is past for 
arguing whether we should have an 
organization. We must. organize 


whether we want to or not, and the 
quicker the more benefit it will be to 
the trade in general.”—W. T. Hahn, 
Lodi (Wis.) Grain Co. 

“We feed dealers need an organiza- 
tion and I assure you my hearty sup- 
port.”—R. W. Biel, Randolph, Wis. 

“T would suggest that the conven- 
tion be of two day’s duration instead 
of one. What is worth doing at all 
is worth doing well. I hope we have 
a large turn-out to the convention.” 
—W. C. Young, Overby & Farmers 
Grain Co., Taylor, Wis. 


It May Take Time 
“It may take a little time to get all 
the feed dealers in on this, but I think 
after June 22 and after we get organ- 
ized this will grow to a great organi- 
zation.”—T. R. Evenson, Monroe 
(Wis.) Roller Mills. 


104 to 114 Jefferson Street — 


Phone Broadway 2986, 2987 
CORCORAN BROS. COMPANY 
WHOLESALE AND RETAIL 


HAY, GRAIN, SHAVINGS AND EXCELSIOR 
Office, Elevator and Warehouse 


MILWAUKEE 


Personal Attention—Ship to 


ROY I. CAMPBELL 


COMMISSION MERCHANT 


GRAIN AND SEEDS 


MILWAUKEE, 


WISCONSIN 


Authorized Successor to, RUNKEL & DADMUN 


GRAIN EXCHANGE 


Western Terminal Elevator Company 
Can ship direct from our terminal at Sioux City or from our country elevators 
Wire for delivered price on corn and oats * 


SIOUX CITY, IOWA 


Registered in All States 


COTTON SEED MEAL 


-NUT AND PEA SIZE CAKE 
ALL GRADES 


MARIANNA SALES CO. 
MEMPHIS, TENN. 
Quality and Service Guaranteed 


Quoting spot and 
future shipments. If 
you are not getting 
our quotations we are 
both losing. Send 
name for market let- 
ters. 
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“Inclosed please find check for five 
dollars for my dues in the association 
which is the best thing that could 
happen to the retail feed dealers. Will 
be there strong on June 22.”—Peter 
Evenson, McFarland, Wis. 


The following retail feed dealers 
have already paid their $5.00 tentative 
assessment for first year’s dues in the 
association to be formed at Milwau- 
kee, June 22, and $5.00 for each name 
listed here is now on deposit at the 
First Wisconsin National Bank, Mil- 
waukee, in a special Committee of 
Thirty account, David K. Steenbergh, 
secretary-treasurer. 

Peter Evenson, McFarland, Wis. 
William L. Murrie, Russell, Ill. 

J. K. Crossman, Fall River, Wis. 
Monroe (Wis.) Roller Mills 
McKercher Milling Co., Wisconsin 

Rapids, Wis. 

E. R. Klinner, Stetsonville, Wis. 

Overby & Farmers Grain Co., Taylor, 
Wis. 

R. W. Biel, Randolph, Wis. 

Lodi (Wis.) Grain Co. 

Banner Mill & Feed Co., Prairie du 

Sac, Wis. 

Joe Free, Columbus, Wis. 
Frank B. Hoag Grain Co., Waukesha, 

Wis. 

Cedarburg Supply Co., Cedarburg, 

Wis. 

Athens (Wis.) Co-Operative Produce 

Co. 

Denmark (Wis.) Equity Co-Operative 

Elevator Co. 

Guy V. Dering, Columbus, Wis. 
Sussex (Wis.) Co-Operative Co. 
Jaeger Milling Co., Watertown, Wis. 
Iron Ridge (Wis.) Lumber Co. 
Knowles (Wis.) Produce & Trading 

Co. 

Globe Milling Co., Watertown, Wis. 


A. L. Williams, Beaver Dam, Wis. 


Wilbur Lumber Co., West Allis, Wis. 

A. L. Peters, Grand Marsh, Wis. 

Melcher & Illig, Juneau, Wis. 

I. W. York & Co., Portage, Wis. 

A. A. Huber & Son, Darien, Wis. 

Lomira (Wis.) Elevator Co. 

Producers & Consumers Co., Genoa 
Junction, Wis. 

Sage-Fifield Lumber Co., Delavan, 
Wis. 

Wyocena (Wis.) Farmers Co-Op. Co. 

The Shurtleff Co., Sterling, Il. 

J. H. Timm Co., Plymouth, Wis. 

Jefferson (Wis.) Flour & Feed Mill 

Fred Eckhart Co., Viroqua, Wis. 


F. W. LIEBHERR has recently es- 
tablished a new flour and feed store 
at Marinette, Wis., under the firm 
name of F. W. Liebherr & Son. Mr. 
Liebherr was formerly in the grocery 
business at Marinette. The new firm 
handles Miss Minneapolis flour. 
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Sauerkraut Order Makes Progress; 
Many New Fressers 


Royal Sex. Announces Certificates Are Ready For Mailing 
Heraldic Crest Symbolic Of High Ideals Of Organization 


ERTIFICATES e’clat, attesting 
C membership in the Ancient & 
Honorable Order of Sauerkraut 
Fressers, are now ready and. will be 
mailed to the members as soon as they 
can be embellished with the scrawl of 
His Royal Majesty, F. A. Ruenitz, and 
the signature of the royal secretary. 
All who have been permitted to 
look upon advance copies of the certi- 
ficates have declared them examples 
of master craftsmanship. They are 
printed on heavy vellum bond paper 
and illustrated with the heraldic crest 
of the noble order. 
Crest Is Symbolic 

The design of the crest is typical 
of the order and consists of a shield, 
which is in turn divided into four sec- 
tions, a crown resting on the shield, 
a White Swan sitting in the crown 
and a ladle and fork crossed behind 
the ensemble. 

Each section of the shield also has 
its particular engraving. The first 
section in the upper left corner pic- 
tures a head of cabbage and a can of 
royal sauerkraut showing the royal 
scrawl of our exalted ruler on its 
label. 


Millers Have Advantage 

The second section, upper right, is 
engraved with a picture of a loaf of 
bread beside a heaping plate full of 
sauerkraut and denotes the close re- 
lationship which exists between the 
milling and sauerkraut industries. The 
relationship works peculiarly to the 
advantage of the milling industry for 
whereas a man will eat bread. without 
kraut he’ll seldom eat kraut without 
bread. 

The third section, lower left, is ex- 
emplary of a necessary and pleasur- 
able part of the ritual of the Ancient 
& Honorable Order of Sauerkraut 
Fressers and rightly follows after the 
symbolic representation of a kraut 
feast. Two glasses, one an old stein 
of the type which some of us recall, 
are pictured in this section. 

The fourth section, lower right, re- 
calls The Feed Bag. The engraving 
is one of a bag but this publication is 
implied. The Feed Bag should never 
be forgotten in connection with the 
Ancient & Honorable Order of Sauer- 
kraut Fressers. Both are powerful 
factors for the promulgation of good 
fellowship. 


Charter members of the Ancient & 
Honorable Order of Sauerkraut Fres- 
sers who will receive membership cer- 
tificates shortly are: 

William F. Kelm, St. Paul (Minn.) 
Milling Co.; Jeannette Hoehnen, 620 
Twenty-sixth street, Milwaukee, Wis.; 


H. R. M. Ruenitz 


O. A. Hohle, Flour Exchange, Min- 
neapolis, Minn.; Mrs. T. Koerber, 653 
Twenty-eighth street, Milwaukee, 
Wis.; E. K. Warner, Archer-Daniels- 
Midland Co., Minneapolis, Minn.; 
Frances Swanson, 824 Flour Ex- 
change, Minneapolis, Minn.; Della 
Holmgren, Excelsior Milling Co., 
Minneapolis, Minn.; Clarence M. 
Beverly, Dundee (Ill.) Lumber Co.; 
C. W. Adams, Black Hawk Grain Co., 
Omaha, Nebraska; 

Spencer M. Knapp, Rochester 
(Minn.) Milling Co.; R. Morgenstern, 
H. D. Lee Flour Mills Co., Salina, 
Kans.; H. C. Vogtel, 835 Highland 
avenue, Salina, Kans.; Peter Evenson, 
McFarland, Wis.; Henry Lipitsky, 
Sleepy Eye, Minn.; Clarence Moll, 


Franke Grain Co., Milwaukee; H. R.’ 


M. F. A. Ruenitz and David K. Steen- 
bergh, Royal Sex. 
Members, accepted by order of His 
Royal Majesty, since organization are: 
C. D. Alexander, c/o Bemis Bros. 
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Bag Co., Minneapolis, Minn.; John 
Schmelz, Springfield, Minn.; Ben J. 
Dodge, Continental Grain Co., Min- 
neapolis, Minn.; W. R. Kuehn, Bureau 
of Agricultural Economics, Federal 
Building, Minneapolis, Minn.; Gen. 
George E. Leach, mayor of Minne- 
apolis, Minn.; Ansel S. Leo, 204 Pro- 
duce. Exchange, New York City; Le- 
Roy LaBudde, LaBudde Feed & Grain 
Co., Milwaukee; John Armbruster, 600 
Austin avenue, Chicago, III; 


Charles H. Meyer, 546 West Wash- 
ington street, Chicago, Ill.; Harry C. 
May, 7149 Jenkins arcade, Pittsburgh, 
Pa.; John Haller, Altoona, Pa.; Charles 
L. Roos, 3525 West 4th street, Los 
Angeles, Calif.; F. B. Putnam, Far- 
mers & Merchants National Bank, 
Los Angeles, Calif.; Hon. George W. 
Somerville, 2414 8th avenue, Los An- 
geles, Calif.; George Brand, Cody 
Hotel, Grand Rapids, Mich.; S. J. 
Alexander, c/o Crabbs - Reynolds - 
Taylor. Co., Crawfordsville, Ind.; Dr. 
J. H. Vogel, New Ulm, Minn.; 

Dr. M. A. Kiefer, Sleepy Eye, Minn.; 
Sen. Thomas D. Schall, Washington, 
D. C.; Otto L. Sickert, Deutsch & 
Sickert Co., Milwaukee; J. A. Rieck, 
Springfield, Minn.; Marie Hellikson, 
Springfield, Minn.; W. V. Wieden- 
mann, Springfield, Minn.; A. E. Bigot, 
Springfield, Minn.; W. G. Frank, 
Springfield, Minn.; Walter Ochs, 
Springfield, Minn.; A. A. D. Rahn, 900 
Ist National Soo Line Building, Min- 
neapolis, Minn.; Herman Koch, Chas, 
Koch & Co., Pittsburgh, Pa.; John 
Ertl, Ertl Baking Co., Pittsburgh, Pa. 

H. J. Pattridge, Northwestern Mil- 
ler, Minneapolis, Minn.; E. S. Wood- 
worth, Chamber of Commerce, Minne- 
apolis, Minn.; “Buzz” Brainbridge, 
Schubert Theatre, Minneapolis, Minn.; 
Frank Reichert, c/o Waldorf Paper & 
Products Co., St. Paul, Minn.; A. A. 
Lucker, 949 Fairmont, St. Paul, Minn.; 
Walter A. Lawson, c/o Bemis Bros. 
Bag Co. Winnepeg, Canada; Phil 
Orth, Jr.. Ph. Orth Co., Milwaukee; 
Len. J. Keefe, Chamber of Commerce, 
Milwaukee; Josef Mueller, Buerger 
Commission Co., Milwaukee. 


Qualifications Are Censured 


All of the above named new mem- 
bers of the Ancient & Honorable Or- 
der of Sauerkraut 


Fressers were 
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elected to order for good and suffi- 
cient cause. We will not attempt to 
list the reasons in this issue of The 
Feed Bag because of censorship in 
many instances and lack of space in 
others. 


If there are any still without the 
bond who desire to join the fellow- 
ship H. R. M. or the Royal Sex. will 
be glad to receive petitions. Peti- 


tions for membership should clearly 
state why membership is desired. The 
reason must be unusual. Why not? 


LEASES.NEW MILL 
The American Milling Co., Peoria, 
Ill. large manufacturers of mixed 
feed, is reported to» have leased the 
feed mill of the American Linseed Co., 
Minneapolis. 


DANIEL F. RICE 


225 POSTAL TELEGRAPH BLDG., 
Careful Personal Attention to Speculative Trades in Future Markets 


GRAINS, PROVISIONS, COTTON 


MEMBER CHICAGO BOARD OF TRADE PHONES: HAR. 0622—HAR. 0625 


CHICAGO 


Buy 
PURITAN BRAND 


The Genuine Live Reef 


CRUSHED OYSTER SHELL FOR POULTRY 
Packed in new 100 lb. burlap bags. 


CHICK, MEDIUM and COARSE Grades 


Quality and Service Unsurpassed 


All Goods Guaranteed 


The Crushed Oyster Shell Company 


BILOXI, MISS. 


“JAY Y BEE” 


J. B. SEDBERRY 


Standard Direct Connected 


Crusher -« Grinder + Pulverizer 


Alonein Grinding Capacity 
| and Low Cost of Operation! 


“Jay Bee’ Direct Connected requires the 
least space. Its 3459 R. P.M. motor has 
proved its practicability. Direct operation of 
motor eliminates belt: costs: Motor and mill 
mounted on same su’ stantial iron 
base assuring you perfect align- 
ment and absence of vibration, 


“‘Jay-Bay” units are complete, 
compact and automatic in every 
respect. Feeding, grinding, re- 
lieving mill of fiaished product is 
| completed in one continuous 
| operation. Eliminates the use of 
auxiliary conveying equipment. 
Write for full d scriptive literature. 


186 Hickory Street 
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Pett 
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Coupling,Fa Pt Grinds more ma- 
other avinding 
process. 


Peware of imitations. 
All infringements will 
be vigorously pros- 


ecuted. 
J. B. SEDBERRY, Inc. me 
UTICA, N. 


Reports Say Snow Storm 
Will Help Sales 


The severe snowstorm which held 
the country in its grasp recently has 
given considerable impetus to the feed 
business. The following quotation 
from the Minneapolis Journal, April 2, 
describes the situation as it exists in 
the vicinity of Belle Plaine, Minne- 
sota: 

“Dairymen estimate that the cold 
weather of the past few days will se- 
riously affect dairy profits for the 
season in this section. Pastures have 
made virtually no headway and it will 
be a month before they are sufficiently 
advanced for pasturage. This means, 
the dairymen pointed out, that thou- 
sands of dollars must be spent for 
extra feed.” 


ROLAND HOLUM has purchased 
an interest in the Mt. Horeb (Wis.) 
Produce Co. from J. S. Grinde. 


Wm. Broten Electric Feed Mill at 
New Auburn, Wis., recently  sus- 
tained a fire loss estimated at $3,000. 


The Fraser-Commentz Coal Co. has 
opened for business at Appleton, 
Wis., with offices at 500 No. Superior 
street. 


expands with 
Printed Messages 
They are profitable 


ADTKE ORTSCH 
BROS. CO. 
EstasuisHep 1894 
PRINTERS 
LITHOGRAPHERS 
BINDERS 


344-346 MILWAUKEE STREET 


Brossway 1076 WISCONSIN 


WHOLESALE JOBBERS 


O. P. 34% 
LINSEED OIL MEAL 
Exclusively 


Bergman Mill Feed, 
Inc. 


Corn Exchange Building 
MINNEAPOLIS, MINN. 
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Melcher Lumber Co. 


Solves 


Book Account Problem 


HE Melcher Lumber Co., oper- 
ating flour, feed and lumber 
stations at Wild Rose and Wau- 
toma, Wis., claims to have installed a 


credit system that has solved its book’ 


account problem. 


Prior to last October the Melcher 
Lumber Co. like many other feed 
dealers throughout the Central North- 
west had far too large a book account 
to be justified by its capitalization. 
A. E. Melcher, and his brother O. J,, 
realized that something had to be 
done. 

We've all faced this problem but 
most of us do a little underpressure 
collecting, thus reducing the total 
amount outstanding, 
solution of the problem until some 
later date. Such methods did not sat- 
isfy the Melcher brothers, however, 
and so early in October the following 
notice was mailed to all hard to get 
accounts: 

“Notice. Our credit system has 
been misused by many. We simply 
are compelled to make a change so do 
not blame us if your next delivery 
comes C. O. D. All accounts past 
due will be placed in our attorney’s 
hands for collection. Do not order if 
you cannot pay.” 

At the same time, the Melcher 
Lumber Co. had a rubber stamp made 
which read as follows: 


I hereby agree to pay for this 


When any farmer or. other patron 


BURLAP BAGS 


WANTED 


Convert your accumulation 
of emptied feed bags into 
cash. Write us for prices. 


No Quantity too large 
or too small. 


NATIONAL BAG MNFG. COMPANY 
725-29 Washington Ave. South 
MINNEAPOLIS, MINN. 


BUYERS—vsep acs or—SELLERS 


ALL KINDS 


and postpone 


subsequently asked for credit, the 
sales slip was stamped in this way and 
the customer requested to insert the 
date he would make payment and to 
sign his name. 

A. E. Melcher, who personally con- 
ducts the station at Wild Rose, says 


that this system has greatly reduced 
the company’s book account and that 
most customers after signing their 
name to a promise of this kind en- 
deavor to live up to it. If any prom- 
ise is not fulfilled, however, and the 
customer does not explain his delay, 
the Melcher Lumber Co. mails him 
the following announcement: 
“Notice! Your book account is past 
due. We are unable to write letters 
or call on all in person. Our terms 
are cash. Under special agreement 


WHEAT FEED 


Is the Entire Mill Run 
Semolina Milling 


It consists of Low Grade Flour, Reddog, Bran 


and Middlings. 


Guaranteed on Sax Pro. 16.0 Fat 5:0 Fibre 8.5 


Av. Wis. Inspections ‘‘ 


16.3 “ 66 “ 7.6 


This feed is equally good for cows or hogs. 


Farmers call it ideal for brood sows because it 


surely makes milk. 


Dealers like it and especially in the spring sea- 
son because what farmers.don’t need for cows 


they use for hogs. 


Camel Wheat Feed is not a manufactured feed 
but only pure wheat offal priced right. 


Can rush shipments twenty-four hours after 


receiving order. 


Write in for name of Camel dealer near you, if 
you want recommendations. 


Can also furnish mixed cars of O Imeal, Bran 
or Middlings along with Camel and give forty- 


eight hours service. 


EXCELSIOR MILLING COMPANY 


827 FLOUR EXCHANGE 


MINNEAPOLIS, MINN. 


Long Distance Phone GENEVA 2911 


MILWAUKEE 


Courtee: 


HARDY NORTHERN GROWN CLOVERS OF HIGHEST QUALITY 
BUYERS AND SELLERS OF ALL FIELD SEEDS 


Seed Compa 


[ 
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we extend credit from 30 to 60 days. 
If not paid within said period, inter- 
est will be charged from date of sale 
and accounts turned over for collec- 
tion.” 


NEIL A. and FLOYD J. COPE, 
dealers at Ellsworth, Wis., have 
rented the W. J. Buckner Elevator at 
East Ellsworth, Wis., and will handle 
a complete line of flour and feeds. 


JOHN REINDERS, retail feed 
dealer at Elm Grove, Wis., is making 
plans to enlarge his storage space 
some time this summer. Mr. Rein- 
ders recently purchased a new grist 
mill, is an enterprising dealer, and en- 
joys a splendid business. 


Cheery 


Sticker Helps Collect 


Many Slow Accounts 


v 


Sure, Were 


Ce ecquse we have 
ha t yoy are 


agen us 
@ check for that 


bal ance pol 
ease’ 


Happy Today—, Wee 


fically dried. 


211 ASH 
STREET 


Why You Need Calcium Carbonate Dust for Feed. & 
O 

Experimental feeding and the facts thus established have proven 2 
that a perfectly balanced ration must contain protein, vitamines and (O 
minerals. TOMCO Calcium Carbonate Dust is now recognized by a 
leading feed manufacturers as ideal for mixtures. It suppliesthe 5 
essential mineral content--it is of highest purity--it is powdered ex- O 
ceptionally fine and is absolutely free from moisture, being arti- Hl 
oO 

Correspondence Solicited. 

THE OHIO MARBLE COMPANY 35 

PIQUA, 
TOMCO 

oO 

5 


L. TEWELES SEED 
COMPANY 


MILWAUKEE, WISCONSIN 


DISTRIBUTORS OF THE CELEBRATED 


Badger Brand Seeds 
and Seed Corn 


WRITE FOR SAMPLES AND WEEKLY QUOTATIONS 


60 YEARS 
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THE LEADING SEED HOUSE 
IN THE NORTHWEST 


ROZEN ac- 
F counts can often 

be melted and 
converted into paid- 
up business if the 
proper methods are 
used and many deal- 
ers throughout the 
Northwest, who have 
tried this little sticker 
which is printed and 
distributed by the 
Northrup - King Co., 
Minneapolis, will at- 
test to the wonderful results it brings. 

One Minnesota dealer told a North- 
rup-King salesman that the sticker 
brought payments from three ac- 
counts he had already written-off his 
books. It all goes to show that all 
the world loves a smile and that a 
smile will often perform wonders 
which are impossible when threats 
are used. 

The Northrup-King Co. will be glad 
to send some of these stickers to any 
feed and seed dealers who would like 
to try them and who will write to the 
company’s Minneapolis office and ask 
for them. 


HIAWATHA 


Grain Company 
MINNEAPOLIS, MINN. 


SCREENINGS 
GRAIN—FEEDS 


We Specialize in the Better 
Type of Feeding Screenings 


Get Our Samples and Prices 


MARTIN'S 
CALF FEED 


IS STILL THE BEST 
and HAS BEEN FOR 
25 YEARS. 


Write For Prices. 


MARTIN CALF FEED CO. 
MINERAL POINT, WISCONSIN 


| 
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SNOW STOPS MILL 
The Farmers Produce Co., at Chip- 
pewa Falls, Wis., was forced to shut 
down its grist mill the early part of 
this year when road conditions made 
it impossible for farmers to bring 
their grain to the city to be ground 
in quantities that warranted the con- 
tinuous operation of the plant. Oper- 

ation was resumed in March. 


MELVIN SWENSON is the new 
manager of the Westby Co-operative 
Exchange at Viroqua, Wis., succeed- 
ing Olaf Waeby, resigned. 


E. O. WRIGHT, president of the 
Wisconsin Milling Co., Menomonie, 
Wis., was a visitor in Milwaukee the 
latter part of March. 


WALTER AHRENS has leased the 
Kolberg bldg., Howards Grove, Wis., 
and is opening a general merchandis- 
ing establishment, which will include 
a large flour and feed department. 


ELMER McKENZIE has _pur- 
chased the warehouse and grain ele- 
vator of the Mason County Co-opera- 
tive Marketing Association at Custer, 
Mich. Mr. McKenzie has been mana- 
ger of the warehouse for several 
years. 


Wuen 1n MINNEAPOLIS 
STAY AT 


Che 
| New Nicollet 
Hotel 


OPPOSITE TOURIST BUREAU 
ON WASHINGTON AVENUE 


The Northwest's Finest Hotel : 
600 ROOMS WITH BATH | 
OR CONNECTING 


Every room an outside room 


Largest and Finest Ballroom in the 
Northwest 


RATES 
$2.00 
3.00 
38 Rooms 5.00 
Suites and Special sees at 
6.00 to $9. 


COFFEE SHOP 


Three from Both Depots. 
Retail Center and Wholesale Center. 


MAIN DINING ROOM 
| 
| 


W. B. CLARK, 


The Big Day For Dealers—Milwaukee, June 22 


BUERGER COMMISSION CO. 


510 MITCHELL BUILDING MILWAUKEE, WISCONSIN 


Established for over 30 years 


IF IN THE FEED CALL 
MARKET FOR BROADWAY 2017 


HERMANN DEUTSCH 
MANAGER FEED DEPARTMENT 


Your consignments solicited, BARLEY especially. 


IMMEDIATE SHIPMENT 
MIXED CARS 


Pure Bran Middlings 
ASK F 
Flour Midds Red Dog PRICES 
34% O. P. Oil Meal oo 
Straight or Mixed Cars mitassuiitl 


“Get Acquainted with Our Sudden Shipment Mixed Car Service” 
NORTHWESTERN FEED CO. 
John E. Geraghty, President Maurice J. Beaubaire, Secretary 


511 Metropolitan Bank Building 
MINNEAPOLIS 


The Proof of the Pudding 
is in the Eating 


q Look in the Wisconsin Department of Agricul- 


ture Bulletin 70 (the latest) and see how high- 
priced’ and highly advertised feeds compare 
with SQUARE DEAL BUTTERMILK START- 
ING, GROWING and LAYING MASHES. 


You'll be surprised but it will give you an idea why 
SQUARE DEAL mashes are so popular. Give them 
a trial. 


SQUARE DEAL POULTRY FEEDS are not highly ad- 
vertised but honest. It will pay you to write us for de- 
tails today. 


Ghe ADMUN COMPANY 


Manufacturers of High Grade Feeds for Poultry, Calves, 


Pigs and Cows 
WHITEWATER, WIS. 


Storage Capacity —1,500 tons sacked feed, 35,000 bushels bulk grain. 
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Mixed Car Given Away June 22—You May Win 


CAHILL GRAIN & PRODUCTS CO. 


Feed--Grain--Screenings 
CHAMBER OF COMMERCE 


MILWAUKEE 
BROADWAY 3682 


Eating is a Science 


What is eaten, as much as anything else, determines the 
health and happiness of the family. So it is with your 
flock of poultry. Darling's Meat Scraps will make your 
chicks happy, strong and thrifty growers, and insure heavy 
egg yields from the older birds. 


Because you are particular in choosing your own food, 
exercise the same care in selecting feed for your poultry. 
Prominent poultrymen and dealers everywhere recommend 


DARLING’S MEAT SCRAPS 


‘The Standard of Quality 


State Distributors 


LaBUDDE FEED DARLING & COMPANY 
& GRAIN CO. , UNION STOCK YARDS 
MILWAUKEE CHICAGO 


If Your Linseed Meal 


¥ 


Comes in 
THIS 
Then You KNOW It’s RIGHT nae 


MANUFACTURED BY 


Balance the Costs Little, 
Ration with Earns Much 
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SEND FOR THIS BOOK 

Roy Simpson, at one time editor of 
Farm .& Ranch and the Chicago 
Drovers’ Journal, is author of a book- 
let entitled “The Gospel of Good 
Feeding” copyrighted and distributed 
by the Associated Corn Products 
Manufacturers, 208 So. La Salle street, 
Chicago. The book contains approx- 
imately 60 pages full of information of 
value to feed dealers and feeders. A 
copy of the book may be had free of 
charge by writing to the Associated 
Corn Products Manufacturers. 


W. J. BUCKNER has purchased 
the Equity Exchange at: East Ells- 
worth, Wis. 


FRANK BERGMAN and R. T. 
Thomas have organized the Linseed 
By-Products Co., with offices at 202 
Corn Exchange, Minneapolis. 


W. B. GREIM has been. perma- 
nently appointed as director of the 
feed and fertilizer inspection division 
of the Wisconsin Department of Ag- 
riculture. Mr. Greim has been acting 
as director since the resignation of Dr. 
W. H. Strowd about a year ago, and 
held the post of assistant director 
prior to that time. Mr. Greim: has 
many friends in the feed and fertilizer 
trade in Wisconsin. 


CEREAL GRADING 
COMPANY 


GRAIN MERCHANTS 


Orders for corn, oats, rye, 
barley, milling or feed wheats 
promptly filled. Try our re- 
cleaned 37 pound No. 3 white 
oats. They will please your 
trade. 


Operating Elevator ‘‘L”’ 
MINNEAPOLIS, MINN. 


CHARCOAL 
DRIED BUTTERMILK 
PEARL GRIT 


Bag Lots-- Ton Lots 


Dadmun-LaBudde 
Company 


NORTH MILWAUKEE 
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) William O. Goodrich Co., Milwaukee, Wis. a 

vatur © 


E. J. KOPPLEKAM 


GRAIN FUTURES 


Broken Corn 


We can ship this in split cars of Kiln Dried 
Corn, Oats, Barley or Chicken Wheat. 


373 Broadway 


MILWAUKEE, WISCONSIN 


Phones Broadway 32, Broadway 783 


Pure Brewers Dried Grains, Malt Sprouts, 
are selling at attractive prices. 


Member Chamber of Commerce 


When in the market for Ground Flax Screenings 
ask for price and sample of our 
“Superior Ground Flax Screenings” 
15% PROTEIN, 8% FAT 


MIXED CAR 
_FEED BUYERS 


Will be interested in receiving our 
regular quotations. We can ship 
millfeeds, oil meal, sacked or bulk 
grains, poultry, dairy, and ground 
feeds, all in the same car. 


DONAHUE-STRATTON COMPANY 
414 MITCHELL BUILDING 


Wire or write us at once for prices 


Brokers for Operating 
CLINTON CORN GLUTEN and C. & N. W. RAILWAY ELEVATORS 
R. E. JONES co. CORN OIL CAKE MEAL 


AT MILWAUKEE 


Wabasha, Minnesota 


| For RAPID TURNOVER 
| and 
REPEAT BUSINESS 


White Swan Flour 


F. A. RUENITZ, Prespenr. 
SPRINGFIELD MILLING COMPANY, INC. 


SPRINGFIELD, MINNESOTA 
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I. B. SWANSON CO. 


MILLFEED 


Corn Exchange Minneapolis 


GET MY PRICES—SAVE MONEY 


A. L. STANCHFIELD 


Carlots and Mixed Cars 
FLOUR, MILLFEED 
OILMEAL, ETC. 


502 Corn Exchange Bldg. 
MINNEAPOLIS, MINN. 
“‘Stand by Stan’”’ 


F. L. LYONS 
907 Metropolitan Life Building 
BRAN AND MIDDLINGS 
Straight or Mixed Cars 
MINNEAPOLIS 


Minnesota Feed Company 


Feed, Grain, Screenings 
Write for Prices 
MINNEAPOLIS, MINN. 


E. L. PHELPS & CO. 
MINNEAPOLIS, MINN. 
GRAIN—FEEDS 
Manufacturers of 


“Franklin’”’ Ground Flax Screenings 
**Dandy”’ Ground Grain Screenings 


DELMAR CO. 


Shippers Sulphured and Natural 
Oats and Barley, Durum Wheat 
and Buckwheat. 


MINNEAPOLIS, MINN. 


J. ERNEST McLAUGHLIN 
Certified Public (Wis.) 
McLAUGHLIN and COMPANY 


Audits—Costs—Systems 
1322 First atone Soo Line 


... n. 
Grain and Milling Audits 


WRITE FOR QUOTATIONS 


Maney Brothers Mill & Elevator‘ o. 
Mixed Cars Shipped Immediately 
GROUND FEED 
Sacked Grain—Mill Feed 
1809-11 Minnehaha Ave. MINNEAPOLIS, MINN. 


NEWTRIO 


DAIRY RATIONS 


Manufactured by 


NEWTON FEED COMPANY 


Milwaukee, Wisconsin 
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LA BUDDE FEED CHARTS 

The La Budde Feed & Grain Co. 
announces that some of its new feed 
charts showing range of feed and 
coarse grain prices during each of 
the past five years and average for the 
period are still available. If you have 
not received your chart, write to eith- 
er LeRoy or Edward La Budde at the 
La Budde Feed & Grain Co., 505 
Chamber of Commerce, Milwaukee, 
and they will be glad to send yeu one. 
The La Buddes issue these charts 
each year, and they are always eager- 
ly received by the trade. 


J. W. KRESS, manager of the To- 
mah Roller Mills, Tomah, Wis., has 
purchased the Grand Rapids Milling 
Co. warehouse at Sparta, Wis., and 
will operate the same as the Western 
Supply Co. The Western Supply’ Co. 
will handle King Midas flour. The 
Hortonville Milling Co., at Horton- 
ville, Wis., is another new King Midas 
distributor. 


North American Seed Co. 
Wholesale 


Field and Grass Seed 
Reed and Florida Sts. 


MILWAUKEE, WISCONSIN 
FEED 
SYSTEM 
ENGINEERS 30 YEARS EXPERIENCE 


comrivcnon | S$. T. EDWARDS & CO. 


ENT 
INSPECTION 110 S. DEARBORN ST. 


FEED FORMULAS CHICAGO, ILL. 
ADVERTISING 


Broadway 2536 
KERN & MANSCHOT 


FLOUR BROKERS 
Hard Spring, Hard Winter 
Semolina and Genuine Wisconsin 
Rye Flour 
803 Mayer Building 


MILWAUKEE, WIS. 


Corno HyGrade Oat Feed 


—13% Protein— 


Also Reground Hulls, Rolled 
Oats and Corno Feeding Oatmeal 


Three Minute Cereals Co. 


Cedar Rapids, Iowa 


M. G. RANKIN & CO. 


CORN, OATS, BRAN, 
MIDDS, OIL MEAL, 
GROUND SCREENINGS 


Chamber of Commerce 


Broadway 1054 Milwaukee 


Oats and Barley (suitable for seed) 
Natural and Purified Barley 
Mill Oats and White Oats 
Poultry and Milling Wheat 

Hulled Barley-Screenings-Corn 


MIDLAND GRAIN CO. 
MINNEAPOLIS 
Receivers — Shipp:rs — Futures 


Railroad Claims Collected 
No Money—No Pay 
We Help Others—Why Not You 
Freight Survey Bureau 


1306 Kinnickinnic Ave. 
MILWAUKEE 


The easiest way to uniformly 

feed Cod Liver Oil and Yeast 

to Poultry is through the New 

Product called LAY-EGG. 
Write For Proposition 


THE LAY-EGG COMPANY 
MILWAUKEE, WIS. 


IOWA MILLING CO. 
CEDAR RAPIDS, IOWA 


Manufacturers of 


Livestock and Poultry Feeds 


ALFALFA HAY FOR SALE 


Write for Delivered Prices. 


ALBERT MILLER & CO. 


GRAIN FUTURES 700° Basie! 


Private Long Distance Phone 
Office and Exchange Floor 
Broadway 1738 


B. J. ASTON, INC. 


No. 9 Chamber of Commerce, MILWAUKEE 


192 N. Clark “t,, Chicago, Ill, 


Genuine German 
Cooking and Baking 


by Lina Meier, size 5%x8, bound in 
full cloth, is published in English- 
German, (832-pp.) $4.50; in English 
— pp.) $3.00; in German (416 pp.) 

3.00. Ask your bookseller; if he 
ven supply it, call at the pub- 
lishers: etzel Bros. Printing Co., 
328 Broadway, Milwaukee, Wis. 
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CEDAR FENCE POSTS 


QUALITY STOCK 
CentralLumber “Supply Co 


BEAVER DAM WIS. 


j 
| 
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| Will help you 
| 


Prairie Queen Flour 
Is Good Flour 


Let us show you Wisconsin 
dealers who say, ‘“‘If we can 
get a customer to buy one bag 
of Prairie Queen he'll come 
back to buy a barrel.” 


SCOTT LOGAN MILLING CO. 


SHELDON, IOWA 


BARLEY FEED 


Our barley feed is of ex- 
ceptionalquality. Don’t 
class it with ordinary 
barley feed. Write for 
prices and sample and 
see for yourself. 


MENOMONIE MILLING CO. 


MENOMONIE, WIS. 


2/18-26 


La Buddes, 
Boys:— 
Ship me at once a 20 ton car of 
SPENCE. Do not wait for confirm- 
ation, but ship it. Wakeup and get it 
out. I have tried every kind of Flax 
Screenings but never found any that 
satisfies my customers like SPENCE. 
(signed) A Wisconsin Dealer. 


The Wisconsin Dealer who wrote this letter has used 
3 cars of SPENCE during the month of February. 


SPENCE FLAX SCREENINGS ARE TRUE FLAX 
SCREENINGS. 


ROYAL GRAIN SCREENINGS have practically 
the SAME ANALYSIS AS SPENCE — 
BUT SELL FOR ABOUT $4.00 PER TON 
LESS. 


PRICE Governs Screenings—you get exactly what you 
pay for—never let any one tell you differently. 


LaBUDDE FEED & GRAIN CO. 


MILWAUKEE, WISCONSIN 


Turn Idle Space Into Real Money 


Read our Catalog No. 112 and you'll find 
how by making use of a 4x6 ft. vacant 
space in its warehouse, a country feed es- 
tablishment drew the patronage of the home 
mixers, attracted new trade and made that 
4 x 6 space bring in several thousand dollars 
a year. : 


If you want to beat the home mixing prob- 
lem, here is the way out---a post card will 
bring you the information by return mail. 


S. HOWES CO., INC. 


INVINCIBLE GRAIN CLEANER CO. 
SILVER CREEK, N. Y. 
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Che feed Bag 


“‘The Dealers’ Paper” 


Vol. 2. No. 4. APRIL, 1926 


DAVID KNOX STEENBERGH 
Managing Editor 


Published monthly at Milwaukee for the 
feed, flour, grain, coal and allied products dealer 
in Wisconsin. Northern Illinois, Upper Michigan 
and immediate adjoining sections of Minnecota, 
Iowa and Indiana. 


Changes in advertising copy may be sub- 
mitted up to the 15th of the month preceding 
date of issue. Last closing date, the 25th. 
For advertising rates, etc., address The Feed 
Bag, 86 Michigan street, Milwaukee. 


Copyright, 1$26, Editoral Service Co., Inc. 


100 Lbs. Net 


LINSEED MEAL 


PURE OLD PROCESS 


GUARANTEED ANALYSIS 


PROTEIN MINIMUM 34% 
FAT MINIMUM 5% 


FIBRE MAXIMUM 9% 


Pro Products GLASS CO. 


RED MINN. 
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Deutsch & Sickert 


400-492 Chamber of Commerce 


O 1M) p a VY MILWAUKEE, WISCONSIN 


JOBBERS AND DISTRIBUTORS OF — 
High Grade FEED of All Kinds 


CROWN 


... HIGH GRADE ... 
GROUND SCREENINGS 


14144% Protein, 8% Fat, 14% Fibre 


None Better 
Buy Send Us 
CORN, OATS or YOUR GRAIN 
BARLEY and 
HERE HAY 


Consignments—‘‘To Arrive’’ Offers 
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A LADISH QUALITY FEED 


-LADISH MILLING CO: 


WHEN 
a 


PRor GUARANTEED ANALYSIO 
TEIN 16,3 FAT 


COp ING 
GROUND AND BOLTED 
ING MIQREINGS, OF 
OLASSES, 1% © 
SRBONATE AND OF SALT aN 


\ 


<\ 


\ 


SSS 


A MONEY MAKER FOR THE DEALER 


5 q 
d 
| ‘ 


‘*THE HIGHEST PRICED FLOUR IN AMERICA 
AND WORTH ALL IT COSTS”’ 


TOGETHER WITH 


CLOVER LEAF DARD BALL 


PURE WHEAT WHEAT 
WHEAT MIDDLINGS FLOUR 
BRAN MIDDLINGS 
| KING MIDAS | KING MIDAS KING MIDAS 


| COMPANY COMPANY? COMPANY? 


A LINE OF QUALITY FEEDS 


MIDAS MILL Co. 


MINNEAPOLIS, MINN. 


| 


